
  



7 ways to turn your website a list-building 

machine 

One of the main goals of your website should be to build your list. 

Once people join your list, you have the opportunity to build trust and 

promote your offerings. 

If you already have a website, there are likely list building opportunities 

that you’re missing out on.  If you don’t yet have a website, you’re going 

to be ahead of the game!  

 

In this Bonus Cheat Sheet I’m going to share 7 specific places to add opt-

in boxes to your website, so you can convert more of your website visitors 

into subscribers. 

 

#1 Home Page 

Prominently promote a free gift on your home page. I recommend 

placing it right below your navigation, so it can’t be missed. 

 

#2 About Page 

About pages are typically the second most popular page on your 

website. We want to take advantage of that. 

Somewhere in the middle of the page, include a “plug” for your weekly or 

bi-weekly emails and include an opt-in box. You’ll want to “sell” it by 

sharing what people will receive when they opt-in. 

Here’s what I have on my about page: 

 

 



 #3 Sidebar on your blog 

A sidebar is just the smaller right or left-hand column on a page. At the top 

of the sidebar on your blog, promote your free gift and include an opt-in 

box. 

 

 
 

 

 

 

#4 End of each blog post 

People who read your blog posts are clearly engaged in your content 

and are likely ideal clients.  You want to take advantage of this! 

Set-up your blog so that an opt-in box immediately appears at the end of 

each blog post.   

 

Here’s an example: 

 



#5 Contact page 

Take a simple contact page and get it to “work” for you! 

Like on the About page, include a simple plug for your free weekly or bi-

weekly emails and include an opt-in box. 

 

 

 

#6 Pop up 

When I mention “pop up” it may conjure up negative feelings about 

salesy websites, and you may think that you would never want to use a 

pop up.  I completely understand this, but there are some very friendly 

ways to use pop ups that are extremely effective for building your list. 

One of the least intrusive ways to use pop-ups is to have a pop-up show 

up when someone is about to leave your website. This is called an “exit 

popup.” 

Another great way to use a pop up is by using a delay. You can set a 

specific amount of time before the pop-up displays on your site. I typically 

recommend you set this up to display 10 – 30 seconds after your visitors 

land on your website. 

By setting up a “polite” pop-up on your site, you’ll be able to get more of 

the people who visit your website to opt-in to your list. This means you’ll 

build your list more quickly. 

 

#7 Floating Top Bar  

 

Promote your free gift or a webinar using a floating top bar.  This is simply a 

bar that lives at the top of one (or more) of the pages on your site.  By 

making it floating, people are more likely to notice it, because the bar will 

remain at the top of the screen as people scroll down your page.   



This orange bar is an example of one of our floating top bars.   

 

 

 

There you have it!  Seven powerful ways to turn your website into a list 

building machine! 

 


